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Abstract

The objectives of this research were 1) to examine the effects of perceived ease of use and perceived
usefulness on online purchase intentions through TikTok live streaming, 2) to examine the effects of customer
satisfaction and customer engagement on online purchase intentions through TikTok live streaming, and 3) to
investigate the mediating role of customer satisfaction and customer engagement in the relationship between
perceived ease of use, perceived usefulness, and online purchase intention through TikTok live streaming. The
sample groups for this quantitative research consisted of 532 respondents aged 18 and over who had experience

purchasing products through TikTok live streaming. The samples were selected using purposive sampling, and then
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the remaining participants were gathered through convenience sampling. The statistics for data analysis consisted
of frequency, percentage, and structural equation modeling (SEM).

The results found that 1) TAM, which consists of perceived ease of use and perceived usefulness, had no
significant direct influence on the intention to buy online through TikTok live streaming; 2) customer satisfaction and
customer engagement had significant direct influence on the intention to buy online through TikTok live streaming;
3) perceived usefulness did not directly influence online purchase intention through live streaming on TikTok, but
it has an indirect influence through customer satisfaction and engagement; 4) perceived ease of use did not directly
influence online purchase intention through live streaming on TikTok; however, it has an indirect influence through
customer engagement; and 5) perceived ease of use had a significant negative influence on customer engagement.

These findings indicate that the TAM concept did not have a direct influence on online purchase intention
through live streaming on TikTok. As a result, it is crucial to consider the mediating variables that transmit the effects,
especially the customer satisfaction and engagement variables. Therefore, entrepreneurs utilizing live streaming
platforms should pay more attention to customer engagement to create positive customer experiences that lead

to future purchase decisions.

Keywords: Perceived Ease of Use, Perceived Usefulness, Satisfaction, Engagement, Online Purchase Intention
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suilidoyalutrananivhngide meideedianfivieyariudesoulaiiondatduasmetn fitefudeyaluraaieu
unsInufaseu wa. 2568 dwsunsfnmadeilldiunaenssumsttessunsideluyudvesuninedeseigasan
1A59M53381897 HREC No. 073/2567 (e uil 18 nanau w.a. 2567 lasuvuasuauiildnduniuazanunsaihluiiases
foya fidmuauiedu 532 g0 Sedeyailldinilidosnidiuunguiogredlddnanly

nsAATIvidaya

nsfnwnadldadfieussens (Descriptive Statistics) dmfunisesutenamsinsizideyaiiesiuvestnon
wuuasuny tngléA1A11ud (Frequency) uag¥ouns (Percentage) dmiuadfiaoyuiu (Inferential Statistics) 14013
Anseilanaaunislaseadne Gaudunmsuuuaestunaunuidsnisues Hair et al (2010) Sunouusnite nisUsdiulinng
1A (Measurement Model) mntuisuse iiuluinalassadns (Structural Model) dmiumsfinuniilémaaeulunanisin

£%

FredsmsleTziesAdsneudeiiudiu (Confirmatory Factor Analysis: CFA) iugsuusn wazidioldlumamsiaimansay
Fohmseneilnalassaiiddutuneuiiaes Tnsnmsasnasulinaiiimuiuiaenedestudeyaifesz dndarldinnsi
MsfinsanAunaundueslunaues Hair et al. (2010) dslunadesfiala-auwarsduing (Chi-Square/df) taani 2.0
A1 Standardized RMR (SRMR) wazf1 Root Mean Square Error of Approximation (RMSEA) #1n31 .08 dauen Comparative

Fit Index (CFI) way A1 Tucker — Lewis Index (TLI) #A111nA37 .90

NAN1SITY

nan1sAaIzidayadiuynna

Q’mamwuaaumuﬁﬁwmuﬁﬁu 532 au daulvaiilunemnds $1uu 324 au AnluSeas 60.9 uaz oy 18-24 T §1uau
518 au Antdusesay 97.4 daunnnisAnwegluszauuiyyins S1uiu 435 au Anduievar 81.8 uaniduiniSew/
dndnw S 497 au Andudesas 93.4 wazdilugiseladosnin 10,000 vm S1nu 420 au Asdudesas 78.9

nan153AsIERlunan1sin

HAN1SILATIZALULAANTITTINAI8N15 LA IERRIAUTE N ULTIEUSY wud AnladuAIsduims tiidu 1.82
A1 Comparative Fit Index (CFI) 1¥infiu .978 #1 Tucker — Lewis Index (TLI) t¥i1fiu .973 @1 Standardized RMR (SRMR)
WU 028 wagA1 Root Mean Square Error of Approximation (RMSEA) vy .039 %amumm%nﬂm wanadnluLaa

myianimuduiianuaenndesiudeyadelszdng Wewndalaauaisduivstesndn 2.0 dauen CFl wag TLI 11nN37
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U9l .90 karA1 SRMR waz RMSEA sinnawnaust .08 (Hair et al., 2010) lngs18aztdenuaanIsItAs1einanusenaustiag ugu

wanaleAIN1SI99 1

#1519 1 Ahwindauds Aedsresrnuslsusiunanale Aanuleusiy wazAasauln

s Factor Loading | t-Statistics AVE CR Cronbach
Alpha
m3ySuanudelunisldau (Perceived Ease of Use: PEOU)
PEOU1 7447 31.007 549 829 830
PEOU2 740%* 30.717
PEOU3 27 29.237
PEOU4 1527 31.960

mi%"ufﬂiﬂwﬁ (Perceived Usefulness: PU)

PU1 666*** 23.999 492 7195 793
PU2 694%%* 26.323
PU3 1027 27.040
pPU4 1427 31.095

mmﬁawa‘[ﬁlﬁuaagﬂﬁﬁ (Customer Satisfaction: CS)

CS1 [25%%* 28.661 523 JT67 168
CS2 7397 30.088
CS3 .705%** 26.613

M33dU3WVe3gnA1 (Customer Engagement: CE)

CEl 786*** 36.576 658 .852 851
CE2 813*x* 40.760
CE3 .834*** 43.634
m’lm?ﬁﬁl%aaauiaﬁ (Online Purchase Intention: OPI)
OPI1 T61*** 34.377 533 .820 819
OPI2 A Rl 28.385
OPI3 TB3TE*X 31.540
OPI4 A Rl 28.469

o o a

newme: > Aleddynainnsedv .001

£

A3t 1 ot faudsdaneldfidmiinvesiis (Factor Loading) snnndn 50 yadauls saueiaiusids
nndafieanudesiusauvesiautsuis (Composite Reliability: CR) 11nndn 70 wagdidaseudauinnia 70 yndauus
(Hair et al., 2010) uaﬂmnﬁ ﬁi’na?wmmmLLﬂﬁUiauﬁgﬂaﬁ’miﬁ (Average Variance Extracted: AVE) ?Jamﬂ@huﬂi
fidnunndn 50 encusauusnnsfuiussleviiien AVE iy 492 asnd1 50 uit Fornell wag Larcker na17dn fin AVE
Wiy 40 1uAnfiamnsasenduld d1fldr CRunndn 60 FaideRansandr CRvssiuUsns3uiUsslonyd wuin
flAnnnnin 60 fati Seweuduen AVE ffidrsinin 50 14 (Huang et al,, 2013) MMNMFIATIERTaFuLanslAiuINGILUS

yanualulaeanisiniinnudteie
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AN TUTITILUNTAINIINNADIV DAY SURIUT s Ug uAUATandTus T nIeiwUsuslsdy o Nilegly

luma (Huang et al., 2013) 1ng518a8198AU8INNTIATIEIANUNLIRTUTITUUNLEASLAAIRITIN 2

A1599 2 SINNEDIVDIAT AVE Ya9iIbUTHEN LagA@naunUSTEnINas kU e

fus PEOU PU cs CE OPI
PEOU 741
PU 663 701
@ 585 666 723
CE 296 472 471 811
OP| 563 651 687 590 730

PEOU = msfuianudrglumslden PU = mssususelevd CS = anuitanelavesgnin CE = nsildiusiuvesgna

OPI = anusidlazaaaulal

N9 2 WU TInfidesvesAn AVE vesiaudsurs (Fudeslunuimues) wrasdadaunnniaanduius
syminefaudsudsdufuduUsudeduludaluea wanddiidiuin fuusudetmuavesialunainiud sansadeswun
Ssanunsathlvieseilnaaunsiaseadslusudell (Huang et al,, 2013)

NANSNATBUENNAFIU

KamInAdeUANNAgIUF NI iliaaunslassaine wu loeedildfautulinnuaenadosiuteya
Belszdng Feansanaindlaauaiiduing Wiy 1.86 a1 CFI Wiy .976 A1 TLI wiiu 971 A1 SRMR wihitu 029 uay

A1 RMSEA whity 040 Julumannasiidivun tnenansvedeuauufgiunanslinmisid 3

M3 3 ATUNANITIATIEVDNENAVDI09AUITENOU kaENITNAFBUANNATIY

amag’m Path Path t-Statistics p -values NaN1INAEDU
Coefficients

BVINANIMAT
H1 PEOU = OPI 140 1.478 139 lalatiuayu
H2 PU => OPI 037 207 836 laatuayu
H3 PEOU = CS -018 -179 858 lalatiuayu
He | PU =D CS 895¥** 9.395 000 atfuauu
H5 PEOU = CE -469%** -3.647 .000 lalaiuayu
H6 | PU=> CE 988*** 8.219 000 atfuauu
H7 | CS => OPI 541 4.541 000 atfuauu
H8 | CE => OPI 339%x 6.499 000 atfuauu

answan1edau
H9 | PEOU = CS = OPI ~010 ~178 858 Telatfuayu
H10 | PU=> CS = OPI 485%** 3.928 000 atfuayu
H11 | PEOU => CE = OPI ~159%* -3.245 001 Talefuayu
H12 | PU=> CE = OPI 335%% 5.259 000 atfuayu

e > JudAynneatanseau .

o

o

001 ** fadAyn1eddansyau .01

o

&

]
aad
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INA15197 3 waRIRaNIINAFBUANNAFILNTINUI1 n1sTuianudiglunisldau (8 = .140, A1 p = .139) uag
mssuiusglevd (B = .037, A1 p = .836) lnaludsuinusldfitedAgynisadfneninunslaoduami TikTok lafaniusis
FeUfias H1 uag H2 uenanil nssuimnudiglunisldauinadauudlifidedrdgnisaifisennuiianelazesgne

o a

(B = -.018, A1 p = .858) Fsufias H3 lunanduiunisiuiussloviiinamuinegraivdfynisadsronuiianelaves
anA1 (B = .895, A1 p < .001) Featiuauu HA Tuvaeinissuinnuirelunisldnu dnannsudavetaildudAgmnisats
ABNNEINTINVBIGNAT (B = -469, A p < .001) Feufias H5 uin1sfuiuseloviinaniansadsuinedreideddey

o

meadAsionsildusinvesandn (R =988, A1 p < .001) Jsatiuayu H6 falundidu amufisnela (3 = 541, é1 p < .001)
wazn1siidiusiuvesanal (B = 339, A1 p <.001) Faflnaauanedadideddamisadfnonnudsladodudriiu TikTok
lavlawFuils Fsafuayu H7 wag H8

n93deadailfs@nvunuimnisdsinuresfiuusanufanelauasnisildiusanvesgndrfiegseninsuuadn
nsveusumaluladuazanudilatodudeoulatiiu TikTok laflaniuils wansisdunutn anufiawelavesgnnlald
unummsdssnussninsiuianuiglunmslioutuanudilaie (8 =-010, @1 p = 858) S HO usanufisnela
psgnAnfiunumnsdssnuszarianisiuiustlovdfuauddatie (5 = 485, M p < .001) Feaduayu H10 Tuvaedinnsd
dawsnresgnAnfiunumdudiuusdaiu lnensiidusiuvesgnidsinudauiznitemsiuianudelunsldauiu
Aalate (B = -159, /1 p < .01) Ssufias H11 uazmisiidausmmesgnénduiudeansenitnissuiusloviuazany
filadle (3 = 335, é p < .001) Feaifuayy H12

N15AATILVAIBNINANNTY BNTNaNNTan Uazdnsnasu

KaNIATIEviAdLU ST VS NS WaN19RTe (Direct Effects: DE) Bviswaniadon (Indirect Effect: IE) uazdvnasau
(Total Effects: TE) voslumaaunslassaine ansnsauandlddsnsnad 4

a

A9 4 HANISIATITNANFUUTEANTDNINAN NI DVDNAN19D0Y LaLdNDNATIN

fhulsann | Aduuseavsavia FwUsna
CS(R*=.775) | CE(R’=.426) OPI (R* = .826)
PEOU NBNAN1INT -018 - 469*** .140
dydwaneveu - - -169* (-.010 + -.159*%)
ndnasiu - - -.029
PU NENaN1INT 895*** .988*** 037
dySwaneveu - - 820%** ((4B5¥** 1 335%¥¥)
nBwasu B5Tx*x
cs nBwanims - - g xex
dySwaneveu - - -
ndwasu - - 5 xex
CE nBwanims - - 33gxxx
dySwaneveu - - -
ndwasul - - 33gxxx

NUBLMG: * p < .05 ** p < .01 ** p < 001 PEOU = mssusanudrelunisldeu PU = mssuiuseluw

CS = avwitanelavesgnAn CE = nsiidiusinvedgnen OPI = avwndladossulal

I a

INATS1N 4 WAAINANISIASILAAIDNTNANIINGS DNSNANDDU wWardNSnasiIu wuin Ausdladesaula

v
o o

lasudnsnannissuianudelunsldnunmimsiuazniedes lnelidnsnan1aaseindu 140 edrslaifided Ay

°o o o

wazdiBvanan19dauwingu -.169 eg1lnvdrAyneadanszav .05 elasudvananuanufisnelavesgnAviniu -.010

o
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a v o w

agelifidedAny wagldsudndnariunislidiusiuvesgndniniu - 159 edaiidudrAyneadfnseau 01 vivlnddnsna
S -.029 waglufideddey

wanaInil anusdelresulatlasudvinainnssuiustleriviimemsauasneden Tnelid ninanimsayinty

a ¥ o a

037 egsldideddynieads Laziidvinanisdeuindu 820 sgrefidudAgnisaianszau 001 Fslasudninaniu

"W

anufianelavesgnAniiy 485 Nsvdutuddynisaidnsedu 001 uwarlasudninarunsiidmsinvesgnAiadu 335

aad '

pgaiidedrdyneaianseau 001 vinlsidnSwasiuwindy 857 egrelidaddyni1eadinisydu 001 wanslRiiud
wemuianelanaznisidiusinvesgnandududsdeiunuvauysel (Full Mediation) s¥1319n155u3Uselagliv

AnuRslagenaulall

dyUuazadusenanisiveY
nsfnuwsestadeniidnsnasennuntladedudtesulatriu TikTok laflan3uds: unumnssuianudelunisly
U MesuUsElan pnuiiswels uaznsiidiusiuvegnan ReldfrunudssinuddynaneUszms el 1) mssuiain

$elunsldnuuaznssuiusslovilidiisnsnanmsaiennuniladedudteeulatiig TikTok ladaniuds 2) anuiianala

Y A a 1

wagnisildiusmvesgnaniisvsnaniwnssennunslageduaeeulasiu TikTok laflansuils 3) M3duiusslovdlaid

¥
]

INTNaN9ATIREANUAILITaFUAINIY TikTok lafansulls wraldndnan1swsulauriuanufianslawayn1sidrusiuves

1da a

anA1 4) nsfuianudglunisldauliiansnanimsesiennunsdatedumesulatniu TikTok laflanIuils uddavsna

Y

[

MedeuruMsidTvegna way 5) msfuzanuiglunsldouiiBninadsauiensildusuvesgnimeiailfedAy

7

v v ]

19885 lnedanunuuseiud 1 - 4 JWudarunuivaniniudinguseasdvuedn1sive druderunuyseidui 5 Wudemuny

q
o o a va v

Tladdulmuanufgiuiinsld winansideldeddgmieain §idedednludeedusenaludiudinaiiiie duiu deduny

a

lsanmsideuandifiuinnufnniseausuwaluladlidisnsnalaenssdennuddlazedudissulatniu TikTok laflansy

'
a = o

fia Fsdududossivaud sdsiuiimiilunisdeiiudvine Tastawizduusanuiisnelauaznisildiusnvosgndn
Feannsnefusenaldssil

Usgniwsn uwdnniseexiumaluladlifisvinalasaswioniudilatedudesulatiiu TikTok laflanduils
namite mssuieudelumslinuiunisuissloniidvswadenrudilatofudosdlifiteddny defunulusmiuil
afuanuusgnaneladmiunisAnyuienfudvinavesuufnnissouiumaluladfifidonudslateluviunes ulat
dosnuamsiviliianuunndsnndedunudniungannimumussunssudeunth dlddiugrinssuianuie
‘Lumﬂ%muuaaﬂ'13%“U§1J331£J°U‘1§Lﬂu§hﬁwmaﬁﬁ’lﬁmam’smé’?ﬂa%yaauﬁmaulaﬂ (Chandara et al., 2023; Iriani &
Andjanwati, 2020) usn13An¥Iwes Nuralam et al. (2024) Aunu1 wihiuslnaassudiunannosuesulatiuldaude
wariivsglond udnssuiinarifgdldifiomeriazdmaronnudsladodudviumanainmduddidnnsedind wenani

Y%

N13AN1U8I Kandambi & Wijayanayaka (2020) fanunuimguiniseeusumalulaglidasnsaiangfnssunisdedudi

soulauvserundlateduiesulatldlanss Wewnanuwaniddluuiunvesiuslaaudazuana lng Poh et al. (2024)

sdueiiudniinsldmaluladdn o iliuslaaiaUszaunsaiviennuding waranudiunglunisldfldladudade

ddglunmsindulae fulu uffhauwhlvazdaiunanesudodaueeuladldnuldie udnguTofuiiinginssuitiu
nsidudedinueeulatl Llldaatmanundaduladodudesuladinszunanrlosumarilfnuine uderafinnmanady
U auseulmdusian diuan vielusTudu Tenounuvasuniudlnguesnsdnmiiundgu Yoguiitionyseming
18-24 9 Bslunindu fuilaadfianuituinisdedudiesuladluumanlasusing q Susslowdliuandieiu Fedarundu
Wldinssudselomifutundoanasflidsnsznudomsdnaulatodudreeulal uonand msifuilaadnaulat o
audneaular oralildiAnnnumgramsizUsslomivounanesundudusuun uinnmdemszanudenisuesiaes

L‘I/i’lﬁ?u (Hadi & Besra, 2022)
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Usgmsfiaes anufiswelauaznisidiusauvesgniniidniwansnssdenudalatedudooulatii TikTok
lavianiuils Ssaonndostumsinundeunting (Kebah et al, 2022; Qin et al,, 2023) Tildumnzdefuilnasuidsosual
Fsvansgainanisuilaa vilaguilnafeanufiaelawssduualduilasteduduiugu (Hsu et al, 2021) uonainil
Hossain et al. (2023) §so5u1e41n1sddusamseninanistedudnluresnsiiindodionsnsedulifuilnadaudila

lunsie wavensdwmanenisdndulagenunassluign Sslunintu n1sAnwives Qin et al. (2023) GoSureiiindinisi

v
' N

druswvesguilaatfunistagvereiuilunisiifonssy wasduuildufiesuansensuaiannnisfidrusandu
nsteduiluuiunesulad fufy aufiawelanaznisiidausniafuilafeidousonsorsualvesiuilag wasvinls
nsvuaumsteaudaulafty sudluganuidladedudn

Usemsitanu nssuidsslnildiidvanalasnseteaussladodudinu TikTok lafanduls uiilsvnaniadon
Hauaufisnelanaznisiidiusiuvesgnin uansimuiisnelanazmsiidiusiuvesgnandudinusdehunuvanysel
nanfe Wleguslangdnin TikTok latlansuflsannsalsiussloviuazannsaldanuldnmuiinanis viruaduasmsdnaulely

WIUINAAATY wazAnIviAAfLazN1sUTHURUINTIIA N analakas N5 TS MY0IgnAT ArdamaliguslnAsonsy

] '

il uazddnfsnmAvainisiouleeulatl awhlitanssunisteduiieaulailing uegs5an5a (Nuralam et al., 2024)

HansAnwiATtlaenndesiuranIsnunILITIUNTINABUMING (Asmarinaa et al,, 2022; Wong et al., 2023) #9@111150
gsueldmenwAanissensumalulagi Weduilnaansasyydnsusslevinlasuannsdeduimeeuladasiliguilag

Aneudisnels Wefnanufianelafasiludganuatladedilunssuiumaigsnssuseulauselulueuan (Dwijayanti

P%
v =

et al, 2023) uenanil luanrunisainislafaniuile egradu TikTok ingnAlasuainudlsmde lasudeyauindu

P
Vv v A Y & a1 !

sunslauszaunisaineadenuunndu auguslaasuilnindeyaduiuselovd danudiaula gnArfazddiusiulunis

v 13 1

lafan3ufls Weiiudsyaunisainisdoulsesulatiiulszamduda lnswnizlugndnguissuieznelininanudslate
duAn (Duffett & Maraule, 2024)
Usen3nd msfvianuiglunisldauliiidninalaensieainunsladedudioaulainiu TkTok laflanuils

v

wATiBVENan1edeurunsid1usinvesgndi wansinisiidusinvesgnanduduusdwiusuuanysal Tnenissus

Y

anudelunsldnudmansenulauienisiidiuiinvegnai Jdwalianuaslatedudieaulariu TikTok laflan3uda

anatluniy Han1SANBINLATIAULANAIIIINNITNUNIUITIUNTIUABUNTNT (Widiani & Maradona, 2024; Wong et al.,

2023) widenAgeiuNaN1IANKITEY Wang & Wu (2024) Fadunuinisiuianuirglunisldanuiinadaudenisiidisy

YBIgNAI waziinanedauranufdlagedudIuIlody Fee1308UneaIen1TAnYIves Chiossi et al. (2023) MAuNU

Y 2

TikTok vibriuseansnmusamilsaiudnarminvesuilnaanaseg1eiideddglundvesnisnevanes Meliunsie

TikTok i interface Mldnudreiiuly lasangnisidifansladansuis Isdwmasenginssunisnevausveuslnafianas

v
1% ] v $% v o

wardsznisanving nsiuianuitelunisldmnuiidvinadaudenisidiusiuvesgnan nanisdunuludell
= aw AVL Yo o o

pudud1AyN1eanfd el

Aanusdudetedureusingnisaisinaln lnsamisaesuieladn dnwaznisladaniullcdiiuunannesy TikTok

=1

ldasnaaeanuni1s@nwinouniiil (Diaa, 2022; Wilson & McLean, 2019) LANAN15I989

o '

szauanudniadndunsiujduiusuuudinsa wu dueiiendegndn wisduwnuiugnd uaduslaausaue1addndd

Y
'

nsidunglafuinaranimnefiasfidiusan wievinlifuslanddnininde viensitunglaiivilounisiUngdedeay
poulatdoamniedu fazdsalifuslananersualsiuvsalanulailiiae 9 Tnelaifidmsuiulaiiuay (Deng & Yu.,
2023; Hamari & Koivisto, 2015)

MndeRunuimmadsdunanstiiiuiinsansuuinaniseensumeluladluuiun TikTok laflanduds s1uludos

o o o

Faudsinauiivimiilunisdaiudnina lasianzdudsauiianelavaznisidiusinvesgndn dadududs

2D

MAgadesiuladuniuininensiude nanfe wiifldzdninunanesuieduieeula desldruitenieiuin

fiusglew uinldifisswefivziinliinanudslade winlufidedenseduinueisuainieysyaunisaliinfianelasusag

a v

(Nuralam et al., 2024) tunszguilnadnazdedudnsizanuveunieauiisnelavaglignsladansuils lailamse
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Sandunasviesutiulduudenseiuselovilundn (Limna et al, 2023) iiosan TikTok iuunasviesufiiiunruduii
ware15ual (Emotional-based content) lnganinuandeu TikTok afeaudsgalanisersuallviuiguilaa lagn1sis

LN

uslaadnunddiusan (Jerin et al, 2024) uenanil TuuSunves TikTok dyaiulunisigenlesanuidnvesiusinafiu

U

a v

Fuaunslinou mMsuansanuAaiu wseddiusaulunauyves TikTok lnslemznguisgu Ay Wenineidadl
dausaunnuinls MezBalluwnlidufiazdeduituluswian (Ferdianto et al., 2024)

wenanil nansdnwadsldudunsidugrindvinanimsiveswAaniseeusumaluladdulailagamvieluln
wignassiudiesulsdaiu (Mediating Variable) udusiiiaduldlunis@nwngfnssuduilaneal ewinnisfn
TupsatlAunudt msfuiuselovdlifidvinalasnse deanunsladeduiieeulating TikTok lalansuilauaiidninanisdon
' ¢ a ' Y o= < v A IR Y v o
tuaufisnalanan1siidiusinvesgndt Jalanudululdiilieanuduiusiae assseninadudsiu (X) uaziulsny
(v) LifidedrAnieada wavillothuusdeinudundne e1aduiis an wsolldsufidnisvesanudunussening X

wag Y vilvisvswaain X s ¥ gnesuiemediwUsdsinugaun (Sidhu et al., 2021; Vo & Vansteelandt, 2022)

doiauauuy

mneanmsinwiildanmsidoaded asnseiiauafudeiausnusilevnanisifluld wasdeimuouurlunisise
nadtalUlgad

Farusuuziiiavnan1siseluly

1. wansfnvinansiifiuinnisiidaumvesgnénfianuddgronnusilatessulatin TikTok laWaniuiia
Tnsanzlundugniniou dafu dussneunsiinnerunislaianiusisanslignénddnsnnnntu wu menevla mauss
msuansaTuAniiu naenumsdses iy eadssvaunisaiifemelaliugnd Ssoratlugmstelueunnld

2. namsanwinansliifiuigueaudsiunisladandufisfosarsiinisufduiusiugniuuudmnda 1wy fue
Senfognén videidunuiugnén asthediiunsiidiuimmesgndn dalu nisladaniudidaglifiufduiusiugné oravil
gnénganidenineg uasidlaiumiioutunisidagmisvedudindedsnuesulaivinly Ssdewaliguslandasinlatives
faneliias 4 Tnglsidanddusalulaiiuas

1%

3. dwsuuitmBaonddn mafildanmsideadidnendriinisesnuuuarianunanoilidulinssedlfuay
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